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Empire Business Associates, Inc.

d/b/a Capital Business Solutions
Some Presentation Closing Questions 

 

· No real estate agent or other business broker can create this large exposure, don't you agree?

· Can you imagine how much time and how much money you would have to spend in advertising to attract this many buyers?

· Can you see what this means to you, Mr. Seller?

· Don't you agree?

· Isn’t it important to you?

· That's really what's necessary, isn't it?

· Don't you agree, it would be less of a headache for you if we handle the details?

· Isn’t that the kind of service you'd expect?

· Let's see if your business qualifies for CBS, ok?

· Will there be any (lease, lien, partner, accounting, legal) problems?

· What do you plan to do after the business is sold?

· Mr. Seller, can you see now why CBS has become the nation's largest and most professional business brokerage firm?

· Do you have any questions concerning our services?

· Do you know of anyone else who is trying to sell his business?
 

Create a personalized script and use some of these suggested points and questions. Practice until it becomes second nature to you. Once you have learned your presentation you will be more confident on your canvassing and listing presentations. Practice builds confidence, confidence builds competence, and competence earns money.
